AT DAKOTA CROSSING




RARE RETAIL
AVAILABILITY

Strategically perched along the major New York Avenue/Route 50
thoroughfare, the Shops at Dakota Crossing benefits from easy access and
excellent visibility to an average of 100,000+ vehicles per day. In addition to
the commuters and visitors on New York Avenue, the Shops are also convenient
to the residents of the adjacent Fort Lincoln neighborhood - one of the most

vibrant and successful planned residential communities in the area.

PARKING RATIO
2,500 spaces at a ratio of 4.3 per 1,000

PROJECT SIZE
430,000 Square Feet

ANCHOR TENANTS

EVERY SEASON STARTS AT

COSTCO DICK’S

=——=WHOLESALE

SPORTING GOODS

Marshalls PETSMART

wiedds

{

o

leu Dhed
L
[l

{
g




TRADE AREA
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TRADE AREA DEMOGRAPHICS
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AVERAGE

roruLaTion  HOUSERGID  NWSERCT. L SATIE
1MILE 9,580 $129,640 3,925 12,920

3 MILES 256,074 $137,233 106,676 224,237
5 MILES 774,593 $145,716 337,547 1,054,203
5 MIN. DRIVE TIME 7,735 $132,595 3,272 9,820
10 MIN. DRIVE TIME 92,100 $115,408 35,039 87,093
15 MIN. DRIVE TIME 378,407 $127,312 262,65 338,407

Annapolis/ Bay Bridge 40 Minutes Away
Columbia 40 Minutes Away
Baltimore 50 Minutes Away

National Mall
10 Minutes Away .

7T




MEET YOUR CUSTOMERS

l}.; Er o ——

Laptops
&
Lattes

(1) Average Household Size: 1.95 ne Average Household Size: 2.75
x5 36.2 ~=3 38.5
$$ Median Household Income: $145,759 $$ Median Household Income: $76,919

* Earn upper-tier incomes * Young foreign-born
21% -~ o 14.4% ot
WITHIN 3 MILE RADIUS * Prioritize travel, fine dining WITHIN 5 MILE RADIUS population

entertainment, and fashion Earn middle-tier incomes
Bold purchasing decisions,

Stay connected via laptop,
1% iPad, mobile phone 17% seek out deals
10 MINUTE DRIVE Emphasize healthy eating 1©MINUTEBRIVE Nearly a quarter commute 60

Take longer commutes or minutes or more
work remote Prioritize spending on
personal care services

Average Household Size: 2.17
37.6
Median Household Income: $91,444

Singles living alone and
married couples

Follow specific diets while
remaining open to new foods
Often use online transactions
such as ride share and food

delivery apps
Incorporate daily exercise

URBANICITY

The trade area is predominantly affluent and urban, with a
smaller segment of low income urban residents. There are
some suburban pockets containing a range of incomes.

LIFESTAGES

The trade area has more singles - both young and
elderly - than families. Most young people are high
income, young professionals, whereas there are
elderly residents of all income levels.




RETAIL OPPORTUNITY

Size: 1,500 SF

Timing: @2 2027 : ITTTFEALEIVE.
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SHOPS

AT DAKOTA CROSSING

FOR LEASING INFORMATION CONTACT:
CBRE

+1 202 783 8200

LISA STODDARD JEN FINK
202.585.5519 202.585.5742
LISA.STODDARD@CBRE.COM JEN.FINK@CBRE.COM

© 2026 CBRE, Inc. All rights reserved. This information has been obtained from sources believed reliable, but has not been verified for accuracy or completeness.

Any projections, opinions, or estimates are subject to uncertainty. The information may not represent the current or future performance of the property. You and

your advisors should conduct a careful, independent investigation of the property and verify all information. Any reliance on this information is solely at your own

risk. CBRE and the CBRE logo are service marks of CBRE, Inc. and/or its affiliated or related companies in the United States and other countries. All other marks
displayed on this document are the property of their respective owners.



